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• Differentiate between the 
Single-Family and 
Condominium Appraisal form

• Review the key sections of 
the Condo Appraisal Form 
1073

• Identify Red Flags

• Describe challenges and 
trouble spots unique to 
condos



Types of ownership:
Fee Simple vs. PUD vs. Condo



Review:
Condominium 

Appraisal Report
Procedures and 

principals are similar for 
condominiums and 

single-family properties.

Focus on the differences 
in evaluation and the 

additional sections 
contained in the 

condominium report.



Vulnerable Condo Values Overbuilding of 
condominiums

Overbuilding of 
apartments

“Single Family” 
American 

Dream

Inflated 
appraisals aid 

builders 



Subject

Mandatory
HOA $

Fees
• Management company 

• Insurance
• Future maintenance 

reserve

Utilities?
• Cable
• Water

Included in 
Qualifying 

Ratios



Neighborhood 
Condo occupancy, 

price range, land use 
& condo housing 

trends Red Flags: 
Value trends, demand/ supply, 

marketing time, predominate value



Project Site



Project Information



Project Information



Project Information



Project Information Example: 

Market Acceptance? 



Market Absorption:
Possible Risk?

Project 
Information 

Section



Project Information

HOA
?

Developer

Homeowner

Management 
Company



Project Information

HOA
?

Management 
Company

Business Rules Guidelines Decisions

HOA Board
of Directors



Project Information: Ownership
Does any single entity (the same individual, investor group, corporation, etc.) own more than 

20% of the total units in this project? □ Yes □ No If Yes, describe

Corporation

Investor 
Group

Individual 
Owners

Single- entity 
ownership ≥ 

20%?

• Risk for investor property ownership
• Entity could influence condo direction with larger 

percentages of owner decision voting power



Project Information: Converted Buildings

Was the project created by the conversion of an existing building (s) 
into a condominium? □ Yes □ No If Yes, describe the original use 

and the date of conversionSupply

Demand



Project Information: Commercial Space

Is there any commercial space in the project?  □ Yes □ No If Yes, 
describe and indicate the overall percentage of the commercial space. 

No more than 25% of the total space in the building 
should be used for nonresidential purposes



Project Information: 
Red Flags

Owner-occupied units
More project stability

Investment property
50% units must be owner occupied  

Attached (New/ newly 
converted) project

must be 50% owner occupied



Project Information: 
Red Flags • Large percentage of units for 

sale? 

• 15% or more unit owners are over 
60 days delinquent on HOA dues



Project Information

Describe the common elements and recreational facilities.

Are any common elements leased to or by the Homeowners’ Association?
□ Yes □ No If Yes describe the rental terms and options. 

Is the project subject to ground rent? 
□ Yes □ No  If Yes, $ per year (describe terms and conditions).  

Are the parking facilities adequate for the project size and type?
□ Yes □ No If No, describe and comment on the effect on value and marketability



 Review of the project’s current budget
 Any fees other than HOA fees for use of project facilities?
 Are the fees in line with competitive projects? 
 Special or unusual characteristics affect on marketability

Project Analysis



Project Analysis Section

Red Flag
Visible repairs required but insufficient reserve funds



Red Flag Example

Appraiser notices the roofs 
need to be replaced due to 

curling shingles. 

Special Assessment



Unit Description Section

 Unit HOA charge and what is included
 Describes unit location in the building
 Availability of car storage
 Condition of the property



Sales Comparison Approach Section



 Overall – very similar to the Single-Family form.

 Should have a mix of comparable sales from within
and outside the project.

 Established projects should have comps selected 
from within the project. Comps outside the project 
require explanation.

 New projects should have:
 One comp from within the project 
 One from a competing project
 One from either source. (Preferably from re-sales 

within the project)

Red Flags
 Excessive adjustments for condominiums

Sales Comparison Approach Section 



Sales Comparison Approach Section

Question: Do you think 
that a unit located in a 
high-rise building, on a 
higher floor justifies a 
positive adjustment 
under floor location, as 
compared to an identical 
unit on a lower floor?



Sales 
Comparison 

Approach 
Section

• Additional 
adjustments 

• View 
Adjustments

• Parking
• Boat docks



Thank you for attending this Radian webinar. 
Look for additional resources, updates and training in the “Thank You” email. 

Have questions about Radian or MI?
Contact your local Radian Account Manager. 
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